Modello per l’analisi della Value Proposition 


	Fasi:
	(1) Evaluation Process
Fase di valutazione
	(2) Value Co-Creation
Co-creazione del valore
	(3) Purchase Process
Processo di acquisto
	(4) Set-up/Installation
Setup/Installazione

	How does your value proposition life cycle contribute to your customer’s productivity & returns?
(Aumento produttività e ritorni)
	
	
	
	

	How simple is each phase of the value proposition life cycle for your customer to understand and use?
(Semplicità)
	
	
	
	

	How convenient is each phase of your value proposition life cycle for your customer?
(Convenienza)
	
	
	
	

	Does your value proposition life cycle reduce your customer’s various risks?
(Rischio)
	
	
	
	

	How does each phase of the value proposition life cycle impact the image of your customer?
(Immagine)
	
	
	
	


	Issues regarding…
	(5) Use & Operation
Uso & Operatività
	(6) Complementary Products
Servizi/Prodotti Complementari
	(7) Maintenance
Manutenzione
	(8) Ending/Transfer 
Termine/Dismissione

	How does your value proposition life cycle contribute to your customer’s productivity & returns?
(Aumento produttività e ritorni)
	
	
	
	

	How simple is each phase of the value proposition life cycle for your customer to understand and use?
(Semplicità)
	
	
	
	

	How convenient is each phase of your value proposition life cycle for your customer?
(Convenienza)
	
	
	
	

	Does your value proposition life cycle reduce your customer’s various risks?
(Rischio)
	
	
	
	

	How does each phase of the value proposition life cycle impact the image of your customer?
(Immagine)
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